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Money-Earning and

Gifts-In-Kind Information
Planning and participating in money-earning projects gives girls the opportunity to learn many skills such as budgeting, goal-setting, customer relations, good business practices, and public relations. Girl members may not engage in any direct solicitation for money.

From the Blue Book of Basic Documents:

“All money raised, earned, and other assets received in the name of and for the benefit of Girl Scouting must be authorized by a Girl Scout council or the Girl Scouts of the United States of America and used for the purposes of Girl Scouting.  Such monies and other assets become the property of the Girl Scout council or the Girl Scouts of the United States of America.  Such assets are not the property of individuals, geographic units, or communities within Girl Scouting.”

Guidelines for Money-Earning

· Troops must participate in council-sponsored product sale programs (Fall Product Sale and Cookie Sale programs) before receiving approval for other money-earning projects.

· New troops (the leaders are new) who do not register in time for the Fall Product Sale may do money-earning projects. They should plan to participate in the cookie sale. They should plan to participate in the next Fall Product Sale.

· Returning troops who do not register until after the Fall Product Sale may not do additional money-earning activities beyond the cookie sale.

· A troop is limited to two additional projects unless it is planning an extended or international trip or can demonstrate the need for additional money.
· The Troop Permission for Money-Earning form must be filled out by the troop leader three weeks prior to their money-earning activity and submitted to the service unit consultant or membership manager for approval.

· Money-earning activities may be done only after approval is granted.

· Approval is not needed to participate in the Fall Product Sale or Cookie Sale programs.

The criteria of a money-earning activity are:

1. The troop participates in both council-sponsored product sales.
2. The troop demonstrates a need for the additional funds.
3.  The degree of girl involvement in the activity.
4. The suitability of the activity to the age level and troop program.
5. The timing of the activity.
6. The troop has enough money to pay for start-up costs, such as rental of facility or purchase of product.
7. No more than 24% of the troop’s money will be risked in conducting the event.
8. Money-earning projects must provide goods or services in exchange for the money.
9. Commercial products are not sold or endorsed.

Examples of approved projects:

· auction

· car washes

· puppet shows, plays, musicals

· community fair booths (if all criteria above has been met)
· bake sales

· craft sales

· bottle drives

· yard sales

· suppers, lunches, etc.

Examples of projects not approved:

· games of chance (lotteries)

· raffles

· direct solicitation for cash

· endorsement of a commercial product

· any type of “a-thons” (walk-a-thon, bike-a-thon, etc.)

· selling any product or good that has a trademark or promotes a commercial entity is considered product endorsement; anything sold at retail is a commercial product, examples include: Tupperware parties, selling Avon, selling candy bars, demonstration parties, etc.

Acknowledge every gift with a thank you note from the troop, preferably from the girls.
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